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I began my work in private wealth management as an insurance specialist/resource in 
2014. I initially began my journey at Fifth Third Private Bank at their home office in 
Cincinnati, Ohio. It was there that I became particularly well versed in wealth 
protection planning for HNW families and businesses with an average net worth of 
15MM+. Planning strategies for every client were conducted as a “one bank team,” 
where financial plans were designed by way of comprehensive financial planning 
which included risk management/advanced insurance-based solutions, etc. During my 
time at Fifth Third Private Bank, I covered five states (OH, TN, NC, GA, FL) and worked 
with more than 85 financial advisors to identify and articulate insurance- based 
solutions for their client’s portfolio (where suitable). 
 
In 2018, I was invited to join SunTrust Investment Services (Private Wealth) in Naples, FL. It 
was there that I called on more than 105 private financial advisors in SW Florida. 
Although my responsibilities were identical to those at Fifth Third Bank, I was also tasked 
with the responsibility of managing the relationships between external carrier 
wholesalers, and wholesalers at two BGAs. I made certain that activity levels remained 
high between all wholesalers, and my assigned financial advisors. I was committed to 
ensuring a minimum 80% participation rate with my assigned advisors with regards to 
insurance planning. To make sure this goal was attained, I would complete regular 
book reviews with each financial advisor to uncover opportunities, identify potential 
planning risks, look for deficiencies in the client’s portfolio, etc. Once the opportunity 
had been identified, I would work the case from birth to grave (for the larger tickets) 
and would delegate smaller cases to carrier/BGA wholesalers for further handling.  
 
During my time at both companies, I gained trust from my financial advisors, and 
helped their clients with advanced insurance-based solutions (where suitable). I am 
committed to building and maintaining strong advisor relationships while I continue to 
grow my practice. 


